/eeb Forsberg Partners

Multigenerational family planning




} )/ )

§
——
—
[—
—
(—.
—

7

Plan now to prepare for tomorrow

As you think about all that you have accomplished, you may be facing new questions

about your financial situation. As your family has grown and reached new stages of life, the
complexities of your wealth may have increased.

Zeeb Forsberg Partners can help you find the answers you need and bring greater clarity to

your financial life. We are family financial advisors who work with each generation to address
their specific goals and concerns, including:

— Grandparents: Wealth transfer planning, long-term care insurance, designing your legacy

— Parents: Retirement income planning, risk management, charitable giving
— Children: Education funding, establishing IRAs

In addition to managing your investments and other assets, we offer solutions for the liability

side of your personal balance sheet. We can enhance your financial plan with credit and
lending services from UBS.

“We work hard to understand our clients, from
their concerns about the future to the hopes
and dreams they have for their children.”

- Craig Zeeb
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Building a framework for your
financial life

Understanding your life, your wealth and what you
want to accomplish is important to how we work
together at UBS. We start with questions and a
discussion that helps us focus on what's really
important to you.

What do you want to accomplish in your life?
Who are the people that matter most to you?
— What do you want your legacy to be?

What are your main concerns?

How do you plan to achieve your life’s vision?

Your answers can help inform your financial goals and
the plan we create. Together we can organize your
financial life into three key strategies.

Liquidity to help provide cash flow for
short-term expenses

Longevity for longer-term needs

Legacy for needs that go beyond your own

Then, we can help you identify diverse solutions
to pursue your goals across your financial life.
It's what we call: Advice. Beyond investing.

Start the conversation

[t's not just about wealth. It's about what your wealth
can accomplish: Spending more time with family,
realizing your values or pursuing your passions.

Your UBS Financial Advisor can help ensure all the
moving pieces of your financial life are working
together to help you live the life you want.

3 key strategies supported by
a wide range of solutions

The next
3 years

i i~ To help maintain
qu UId Ity your lifestyle
* Entertainment and travel
* Taxes
* Purchasing a home

4 years -
lifetime

Longevity

To help improve
your lifestyle

* Retirement

* Healthcare and long-term
care expenses

* Purchasing a second home

Now -
beyond your
lifetime

Legacy

To help improve
the lives of others

* Giving to family
* Philanthropy

 Wealth transfer
over generations

UBS Wealth Way is an approach incorporating Liquidity. Longevity. Legacy. strategies that UBS Financial Services Inc. and our Financial Advisors can use to assist clients in
exploring and pursuing their wealth management needs and goals over different timeframes. This approach is not a promise or guarantee that wealth, or any financial results,
can or will be achieved. All investments involve the risk of loss, including the risk of loss of the entire investment. Timeframes may vary. Strategies are subject to individual client

goals, objectives and suitability.
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Make your cash work harder for you

Whether you need banking solutions, mortgage financing, credit cards or securities-based lines of
credit, UBS offers attractive rates, terms and features. You can count on enhanced security and
control, and you can call Zeeb Forsberg Partners to help with credit and lending solutions.

Experience to address all your financial needs

We have been working together for many years and have developed a team approach that seeks

to serve our clients well. While each team member has a specific role, when we collaborate on our
clients’ needs, we are able to accomplish much more than any one of us can individually. In addition,
our experience and skill sets enable us to offer comprehensive planning.
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Our team

Craig S. Zeeb

Financial Advisor

Senior Vice President-Wealth Management
Senior Portfolio Manager

952-921-7946

craig.s.zeeb@ubs.com

Rebecca A. Janisch
Financial Advisor
952-848-8048
rebecca.janisch@ubs.com

Julie Mize

Registered Client Associate
952-921-7945
julie.mize@ubs.com

Zeeb Forsberg Partners

UBS Financial Services Inc.
8500 Normandale Lake Boulevard
Suite 210

Bloomington, MN 55437
952-921-7946

952-921-7900

advisors.ubs.com/zeebforsbergpartners

Christopher D. Forsberg, CFP®
Financial Advisor

952-921-7940
chris.forsberg@ubs.com

Parker Weber

Registered Client Associate
651-298-8020
parker.weber@ubs.com
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http://advisors.ubs.com/zeebforsbergpartners

The information contained in this material is not a solicitation to purchase or sell investments. Any information presented is general in nature and not intended to provide
individually tailored investment advice. The strategies and/or investments referenced may not be suitable for all investors as the appropriateness of a particular investment or
strategy will depend on an investor’s individual circumstances and objectives. Investing involves risks and there is always the potential of losing money when you invest. The
views expressed herein are those of the author and may not necessarily reflect the views of UBS Financial Services Inc Neither UBS Financial Services Inc. nor its employees
(including its Financial Advisors) provide tax or legal advice. You should consult with your legal counsel and/or your accountant or tax professional regarding the legal or tax
implications of a particular suggestion, strategy or investment, including any estate planning strategies, before you invest or implement.

UBS Financial Services Inc. is in the business of establishing Education Savings Accounts for clients and we get paid administrative fees such as account maintenance fees and also
fees on investments in the account. For more information on how we get paid, please refer to our Understanding our Fees booklet available at ubs.com/understandingourfees,
or ask your UBS Financial Advisor for a copy.

529 plans are sold with program descriptions that contain details of the risks, fees and charges associated with the particular investment, which you should
read carefully before investing. Even though individuals are not required to invest in their in-state plan, some states do provide tax or other advantages exclusively to
residents who invest in their own state’s plan. For example, many states offer a state income tax deduction for contributions and/or state income tax exemption for qualified
withdrawals. States may impose state tax liability on withdrawals and/or earnings from out-of-state 529 plans. In addition, some states offer prepaid tuition plans. Investors
should be aware that the markets have risks and the value of their investments may change from day to day. Therefore, an investment’s return and principal value will fluctuate
so that an investor’s shares, when redeemed or sold, may be worth more or less than their original cost.

The My Total Picture service enables UBS to retrieve information about your non-UBS accounts (“Outside Accounts”) at your direction from the other financial institutions’
websites. The service is provided for your convenience and information only. Unless we agree in writing otherwise, UBS does not provide advice or recommendations with
respect to your Outside Accounts and is not responsible for activity or transactions you conduct in your Outside Accounts. UBS does not verify the holdings, valuations or
other information we receive about your Outside Accounts. UBS Financial Services Inc.’s SIPC coverage and supplemental SIPC insurance only apply to eligible assets held by
UBS Financial Services Inc.

Borrowing using securities as collateral involves special risks, is not suitable for everyone and may not be appropriate for client needs. All loans are subject

to credit approval, margin requirements, and margin call and other risks; credit lines may be subject to breakage fees. For a full discussion of the risks associated with
borrowing using securities as collateral, clients should review the Loan Disclosure Statement included in their application package/account opening package. All residential
mortgage products are only offered by UBS Bank USA, Member FDIC, NMLS No. 947868. All loans are subject to underwriting, credit and property approval. Please
note that not all mortgage products are available in all states, or for all loan amounts. Other restrictions and limitations may apply. UBS Bank USA currently offers residential
mortgage loans within the 50 states of the United States of America and the District of Columbia. UBS Financial Services Inc., 1200 Harbor Blvd., Weehawken, NJ 07086.
Tel. no. 201-352-4054. NMLS No. 6737. Georgia Residential Mortgage Broker Registrant No. 18092. Massachusetts Mortgage Broker Lic. No. MB6737. Registered Mortgage
Broker—NYS Dept. of Financial Services.

UBS Private Mortgage Bankers and Wealth Management Bankers are employees of UBS Bank USA and are individually registered in the Nationwide Multistate Licensing System
& Registry (NMLS). UBS Financial Advisors are employees of UBS Financial Services Inc.

The proceeds of a UBS Bank USA mortgage loan cannot be deposited into a UBS securities account, used to purchase, carry or trade in securities, or to repay any
debt to any affiliate of UBS Bank USA. Purchase, rate/term refinance and cash-out refinance are permitted with the exception of cash-out refinance in the state of Texas.

UBS Financial Services Inc. and its Financial Advisors do not take mortgage loan applications, do not offer mortgage loans and do not negotiate terms of
mortgage loans. UBS Financial Services Inc. ( UBS-FS) and its Financial Advisors have a financial incentive to recommend the use of securities backed loans,
rather than the sale of securities to meet cash needs because we receive compensation related to the loan as well as the investments used to secure the loan.
We benefit if your client draw down on their loan to meet liquidity needs rather than sell securities or other investments, and have a financial incentive to recommend products
or manage an account in order to maximize the amount of the loan. UBS-FS and its Financial Advisors and employees offer banking and lending products to clients through our
affiliates and third-party banks in our capacity as a broker-dealer and not as an investment adviser. UBS Bank USA, UBS-FS, their employees and affiliates do not provide legal
or tax advice. Clients should contact their personal tax and/or legal advisors regarding their particular situations, including the legal and tax implications of borrowing using
securities as collateral for a loan.

UBS Bank US—Equal Opportunity Lender. Equal Housing Lender

Investment, insurance and annuity products: Not FDIC insured ¢ No bank guarantee ¢ May lose value

RMA, Resource Management Account, Business Services Account (BSA), IRMA and International Resource Management Account are registered service marks of UBS Financial
Services Inc. All references to the RMA also apply to the Business Services Account BSA.

ResourcelLine is a service mark of UBS Financial Services Inc.

As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-registered investment adviser
and brokerage services in its capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage services are separate and distinct, differ in material ways
and are governed by different laws and separate arrangements. It is important that you understand the ways in which we conduct business, and that you carefully read the
agreements and disclosures that we provide to you about the products or services we offer. For more information, please review the client relationship summary provided at
ubs.com/relationshipsummary, or ask your UBS Financial Advisor for a copy.

Certified Financial Planner Board of Standards Center for Financial Planning, Inc. owns and licenses the certification marks CFP®, CerTiriep Financial PLanner®, and CFP® (with
plague design) in the United States to Certified Financial Planner Board of Standards, Inc., which authorizes individuals who successfully complete the organization’s initial and
ongoing certification requirements to use the certification marks.

Certain services and products are subject to legal restrictions and cannot be offered worldwide on an unrestricted basis and/or may not be eligible for sale
to all investors.

Nothing herein constitutes a solicitation or recommendation of a particular investment for a specific client. Please confer with your Financial Advisor prior to making any
investment decision.

Insurance products are issued by unaffiliated third-party insurance companies and made available through insurance agency subsidiaries of UBS Financial Services Inc.
Guarantees are based on the claims-paying ability of the issuing insurance company. Trust services are provided by UBS Trust Company, N.A. or another licensed trust
company. UBS Trust Company, N.A. is an affiliate of UBS Financial Services Inc. and a subsidiary of UBS Group AG. Trust investments are not deposits or other obligations of, or
guaranteed by, UBS Trust Company, N.A. or UBS Group AG or any of their affiliates. Trust investments involve investment risks, including possible loss of the principal.

Institutional investment banking services are provided by UBS Securities LLC, a subsidiary of UBS Group AG. Member FINRA/SIPC. Asset management services are provided by
UBS Asset Management (US) Inc, a subsidiary of UBS Group AG. Member FINRA/SIPC.

Apple and iPhone are registered trademarks of Apple Inc.
© UBS 2026. All rights reserved. The key symbol and UBS are among the registered and unregistered trademarks of UBS. UBS Financial Services Inc. is a subsidiary of UBS

Group AG. Member FINRA/SIPC. ep_09022026-8
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